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Rabbit tracks
By John Haire

(And anyone else he can

get to help)

, Regular readers of this trivia will recall that we are look-
ing for the word that describes a chemical with a long half
life that stays in the environment.

Pam Roth, a teacher at the school, says the word I am
looking for is persistent.

That word is one I thought of and rejected as not being the
correct term to describe these hazardous chemicals.

• Perhaps I shouldn't have rejected it as it appears to be
the only word that has occurred to any of our readers.
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If you're a sports buf f , chances are that you'll be listening
to a sound-alike when Notre Dame plays football. You will if
the hot candidate for the job next year, Gerry Faust, of Ohio
Moeller High School, is appointed Irish coach.

When he speaks Faust is a carbon copy of Cass City's
Ron Nurnberger.

PAGETHREE

"If It Fitz... "
Fashions Anonymous

By Jim Fitzgerald

Sometimes the old timers can show those young whipper-
snappers a thing or two. Such as how to hunt deer. One of
the successful buck hunters this year was Vern McConnell.

I don't know how old he is but he's lived his three score
and 10 years and then some.

He had li t t le trouble bagging his buck. Contrast that with
his son-in-law, Stan Guinther, who not only didn't get a
buck, he lost his license in the woods.

(It ruins a good story but to keep the record straight t
have to report that in previous years Stan did bag his
buck . ) The question. Did success go to his head?

WOMAN OF THE YEAR of the Cass City Business and
Professional Women's Club was Mardell Ware, holding the
engraved platter she was given last Wednesday. With her,
from left, are chapter President Antoinette Stachura, and
the members of the selection committee, Loraine O'Dell,
Thelma Pratt and Katie Crane.

It 's that time again. The time when we send a paper
special delivery to Old Saint Nick at his house at the North
Pole.

So if you want to contact Santa Claus jusi wri te him in
care of the Chronicle and we'll see that your le t ter is pub-
lished sometime before Christmas.

We'll print a picture if you submit one thai is wallet sized.
Black and white is best. Some colored photos reproduce,
others do not .

Ware is
of year

Trove gran
Rotar ian Bert Al thaver

recently presented a pro-
gram to the Cass City Ro-
tary Club concerning the
Rot'ary In te rna t iona l Foun-
dation.

The foundat ion was estab-
lished in 1918 to allow non-
Rotarians a chance to s tudy
their vocations at foreign
universit ies.

There are f ive p r imary
programs offered: graduate-
fellowships for ages 20-28,
undergraduate scholarships
for ages 2l -3F>. group ex-
change awards for ages
25-U5, technical t r a in ing
awards for ages 21-:tf and
special grants Mien as a
scholarship to teachers of
the handicapped, for ages
21-49.

All app l ica t ions must be
submit ted through a local
llotarv Club, which in turn

s u b m i t s them to t h e n - dis-
t r i c t . Each d i s t r i c t is en-
t i t l e d to endorse one cand i -
date for one of the scholar-
ships.

A year ago. Rotary Dis-
t r i c t (>:il raised $211.1)01),
enough to qua l i fy four s tu -
dents to serve as "Ambas-
sadors of (Jood W i l l " for the
academic year of I ' . i f i l -!!2.

Persons who know some-
one- who may have the
in te re s t and l l ic q u a l i f i c a -
t ions should have them con-
tact a niembiT of the i r local
Ro ta ry c lub .

Last year's average
scholarship was wor th
$10,0011. which covered, for
the most pad, round t r i p ; ' ir
fa re , i n c i d e n t a l t ravel ex
penscs. supplies. room,
board, and incidental l iving
expenses. The grants cannot
be awarded to Rotar ians or
relatives of Rotar ians.

Twenty-nine members of
the ('ass C i t y Business and
Professional Women's club
and n i n e guests attended the
Wednesday, Nov. 19, meet-
ing at Veronica's Restau-
ran t .

H i g h l i g h t of the evening
was announcement of the
club's choice for "Woman of
the Year." The choice of the
selection commit tee of Lor-
raine O'Dell, Thelma Pratt
and K a t i e Crane was Mar-
dell Ware, a member of the
club for 17 years. Mrs. Ware
was a former school teach-
er. Sunday school teacher
for m a n y years and book-
keeper for the Mac and Leo
Service until the business
was sold at the end of 1978.

Her husband, Leo, and
Sian lev Me A r t h u r , s tar ted

•/
the gasoline and farm fuel
and fuel oil delivery busi-
ness in 1944. Ware bought
out McArthur in 1956 and
sold the gasoline station two
years later. Mr. and Mrs.
Ware then operated the busi-
ness from their home unt i l
they retired.

Relatives of Mrs. Ware
who attended the meeting
were Mrs. Gordon Ware of

Clarkston, Mrs. Stanley Mc-
Arthur , Mrs. Grant Ball,
Mrs. Ferris Ware, Mrs.
Kenneth Nye, Mrs. James
Ware and Mrs. Dave Ware.

The December meeting
will be early, Dec. 3. Mrs.
Ruth McConnell, a member
of the Caro club and current-
ly serving as district direc-
tor , will be a guest at that
meeting.

The

aire

reso air
B.'ibies should he t a k e n

out for fresh a i r , doctors
.say, jus t about every day.
Kvi -n i f i I K : i r r n p i - r a t u i v

below I ' rc 'cx iny , a
baby of 1 2 pounds

or more can be comfor-
t a b l e in a sunny, sheltered
spot for about an hour
at, midday.

Nearly every viewer has a
pet hate commercial, and
seldom is the top choice of
worst commercial the same
among viewers. Maybe
that ' s because of the wide
choice of lousy ones to
choose f rom.

Cer t a in ly squeezing toilet
paper is an ideal candidate
for the tops in poor taste. Or
those tooth paste ads where
the guy or gal brushes their
teeth and hits it big with the

Why not give your teenager
an extension phone for Christmas?

Seems teenagers will do anything to get a little privacy on the phone. So
give them their privacy—for Christmas. Just give your GTE business office a cal I
and order the Stylel ine® phone that goes best with little Larry's beanbag furni-
ture. Or Charlotte's mess. The price of privacy is much less than'you'd expect.

GTE

guy or gal that turned him
down f la t in the preceding
frame because his teeth
were shined with something
akin to baking soda, rate
high in the nausea derby.

But none of these grinds
me like the big oil company
propaganda blurbs.

And tops in this field is one
oil company's effort in brain
washing.

One I saw an hour or so
ago has the camera scan up
a skyscraper to dramatize
its height and the copy says
that the company is now
drilling four miles deep to
help solve the country's
energy crunch. It concludes
with "we're working to keep
your trust."

Pitchman for this non-
sense is Bob Hope and I
guess a buck is a buck, and I
suppose you never have
enough although he has
more than he can count.

But I digress. We're talk-
ing about worst commer-
cials. What puts this at a
negative one on a scale of
one to 10 is that it assumes
every viewer is an idiot.

You don't have to go back
more than a year or two to
recall the official line of Big
Oil when the campaign was
on to get the price curbs
lifted. Then the pitch was
that if the price goes up we
can afford to drill more
exploratory wells and open
up wells that were unprofit-
able to drill at the regulated
price.

Now these companies
aren't drilling to make
money any more. They are
going four miles down just to
help you and me keep warm
this winter.

I presume that stockhold-
ers can warm themselves on
the glow of doubled profits
with no end in sight.

It would be pleasant if an
ad would come right out and
say, we're in the business to
make money and every well
we drill makes money or we
close it. When we make
money you'll get oil and we
need all we can get.

That's the way it is and we
all know it. It seems to me
that the policy makers of big
business are making a
dangerous mistake. '

They are underestimating
us again. It's obvious that
they feel that if they tell this
story enough, times it will be
believed.

Maybe it's thinking like
this that placed big business
at the bottom of a reliability
survey recently conducted.

Big oil is spending a zillion
bucks to con us and it's
mostly money down the
drain.

They are really just con-
ning themselves.

The husband invited the
wife to go downtown shop-
ping with him while he
bought a discount suit. She
was wearing a wool jacket
and skirt, and he assured
her the weather was mild
and she wouldn't need an-
other layer of clothing to
keep warm. So she didn't
wear an overcoat. Neither
did he.

This fashion story gets
even more fascinating as it
continues.

He had to park several
blocks from the store having
a suit sale. "The walk will do
you good," he assured her.
He not only dispenses health
advice free, he is also a
sparkling conversationalist.
He also said: "Fresh air is
good for you."

"Also, I should eat an
.apple a day," she said.

The weather wasn't mild,
it was cold and windy. He
explained that the TV weath-
erman had promised mild
weather. She explained that
it was the husband's mother
who had put dimes under his
pillow when he was a little
boy losing teeth. They
mushed onward to the suit
store which had a new sign
over the door.

The suit salesman ex-
plained that the name of the
store had been changed
from the store owner's last
name to his first name so
unlabeled suits could be sold
at a 30 percent discount. "If
you knew the name of the
manufacturer of this suit, it
would cost you $60 more," he
said.

"Don't tell me," the hus-
band said, and bought the
suit, closing the deal less
than five minutes after en-
tering the store. Without
being told, he knew the store
had switched from surname
to first name for tax reas-
ons, which is why everything
is done in corporate Amer-
ica. He wanted to get his $60
savings before the IRS
showed up to investigate the
owner's middle in i t ia l .

"There is one thing I
should tell you," the sales-
man said while looking at
the new pants covering the
husband's shoes, and the
new sleeves covering his
hands. "We don't do alter-
ations. But don't worry
about it. Let's take a walk."

The two men went outside,
where it was stil l windy and
cold, and walked to a nearby
tailor shop where the cost-
conscious husband said he
didn't want to know any of
the tailors' names. Never-
theless, the $60 savings
shrunk by $16. And it was
noted that after he took off
the new suit and left it
behind for alterations, the

which fit the husband per-
fectly. He not only wore it
back to the store, he bought
it. "I think I will wear it
home," the husband said.
"It is windy and cold out."

Wear it home? The wife
thinks new clothes shouldn't
be worn until at least a year
after their purchase. It is the
God's truth that she believes
such a bizarre thing. In-
dependent witnesses will
verify it.

Dozens of times the hus-
band and the wife have had
this conversation: "Is that a
new dress?" "No." "I never
saw it before." "I never
wore it before." "How long
have you had it?" "About 18
months." "Why do you wait
so long to wear new clothes?'
"Because they don't feel
comfortable until after
they've hung in the closet for
awhile."

So the wife was incredu-
lous at the suggestion that
the husband would wear his
new coat home from the
store. The salesman had to
help him persuade her that
such conduct was permis-
sible in polite society, and
that he wouldn't have to
hang himself up with the
coat when he got home.

Outside, the weather had
turned windier and colder.
The husband was warm in
his new coat. The wife
walked in his wake, seeking
shelter from the wind, shiv-
ering and stumbling and try-
ing to rub against the back of
his warm coat.

"I wish you wouldn't walk
so close to me," said the
husband, who was afraid of
appearing ostentatious. "I

don't want people to think I
am so rich I have my own
waif."

She went into a drugstore
where it took her longer to
pick out two birthday cards
than it had taken him to pick
out a suit and a topcoat. This
bizarre behavior can also be
verified by independent wit-
nesses.

Folks who really mean
what they say don't say a
whole lot.

the professional
do-it-yourself
carpet cleaning
system

RINSENVAC
leans the way
rolessionals do
t a traction
I the cost

ALBEE
HOME

Cass City

ANNOUNCING

: . : 'Guarantee.;; y.^ij
"We'll .buy 'back;ahy'priiii;;;
or prints you don't 'like :vwj
matter : Wha't *h«iTe^nl

Take up to a month to decide,
don't forget your original envelope
or store receipt.
Guarantee applies only to original
rolls processed and printed by
Hite Photo.

We use Kodak paper for a good look!

husband would have a chilly
walk back to the first-name
store where the wife was
guarding his old suit.

No problem. The sales-
man produced a handsome
topcoat, also unlabeled,

j COACH LIGHT PHARM
\ \HKE WEAVKR. Owner Ph. ;8^
jj . . • - . ' • • • • • '.vKiiirrfswy P h . 872:3283;. : ::

;/>t
tl - ' Your Family Discount Drug.'Store

...a traditional day
of thankfulness for the

blessings of a bountiful harvest
means more to us at Thumb National

Bank £f Trust. We have many things to
be thankful for. One of them is our

pleasant business relations with you,
the people, the farmers and the business

communities we serve. We wish you
a Happy Thanksgiving and hope that

our association will continue
for many years to come. We

will transact no business
Thursday in observance

of Thanksgiving
Day

.'. '. '.'. '/'

Pigoori 453-3113

Thumb National


